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Sales Enablement

Message-to-
Asset Flow

Turn into
—fast.

A no-fluff system to transiate
messaging into tools sales
actually uses.
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Start with feature-mapping

Feature: No-code audience builder

Pain: Marketers wait on engineers for segmentation
Benefit: Self-serve control
Outcome: Agile targeting across campaigns
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Using that single messaging block, here’s how you can
build multiple sales assets without rewriting the

message:
Talk Track Start with the pain - bridge to szlorf]lnthiIi(;e;e:/T/;Nailxtsa;:]ocrontrol to
(BDR/AE) outcome gmen o g
launch in hours.
Visualize the before/after or show Slide title: From wait times to real-time
Demo Slide - Screenshot of builder Ul with metrics

proof of speed/flexibility

on campaign speed

Objection Handler

Address skepticism (e.g., “No-code
still needs dev support”) with a
crisp value retort

“Our customers build new audiences in
under 10 minutes—no dev tickets
required.”

Follow-Up Email

Reinforce pain solved + outcome
delivered after demo

“Here's how [Customer X] cut
campaign launch time by 67%—using
our no-code audience builder.”

Pullin a short stat, quote, or

“Customer X launched 3X more

Proof Point . . o
before/after story campaigns in Q1 after switching.”
Position this feature/value against a . . .
Battlecard ) /, g “Competitor Y requires technical setup
. competitor who requires more o
Snippet for each segment. We don’t.
manual effort
. . “Faster segmentation = faster
. Reframe the value in business terms . g
Proposal Slide campaign cycles = accelerated

that align with ROI

revenue.”
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— Want help
turning your
messaging into
tools that sell?
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